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The Buying Process

NEED
(I think I need something)

CONTEMPLATION
(can afford it? I wonder if I should?

Can I rationalize it to myself

and others?)

VISUALIZATION
(What specifically should I buy? What

does it look like? How will it feel

when I own it?)

SYNTHESIS
(Identifying all of the elements,

and pulling them all together)

REVIEWING
(Is everything in place?

have I made the right decision?

Is there anything I’ve forgotten?)
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